
SUPPLYING AMERICA’S ECONOMY
Wholesaler-distributors are essential critical infrastructure keeping America’s supply chain and 
economy moving forward. Accounting for approximately 1/3 of US GDP, wholesaler-distributors 
supply goods and services necessary for businesses to grow and succeed. Our companies range 
in size from small closely held family businesses to Fortune 500 companies; distributors offer  
well-paying, skilled jobs with a culture of living in and giving back to the communities they serve. 
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OIL & GAS PRODUCTS

HEALTHCARE & PHARMACEUTICAL 

GROCERY & FOODSERVICE  

ELECTRICAL & ELECTRONICS 

INDUSTRIAL  

MOTOR VEHICLES & 
MOTOR VEHICLE PARTS 

MISCELLANEOUS DURABLE GOODS 

OTHER CONSUMER PRODUCTS 

COMPUTER EQUIPMENT & SOFTWARE 

COMMERCIAL EQUIPMENT & SUPPLIES 

AGRICULTURAL PRODUCTS 

METAL SERVICE CENTERS 

BUILDING MATERIAL & 
CONSTRUCTION 

HARDWARE, PLUMBING & 
HEATING EQUIPMENT/SUPPLIES 

BEER, WINE, & LIQUOR 

APPAREL & PIECE GOODS 

CHEMICALS & PLASTICS 

FURNITURE & HOME FURNISHINGS 

OFFICE PRODUCT & 
PAPER MERCHANTS
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THE BACKBONE OF AMERICA’S SUPPLY CHAIN

RAW MATERIALS
Producers make or grow the raw 

materials that are used as inputs to 
create goods.

MANUFACTURERS
Manufacturers use the inputs 

to make finished products that are 
ready to be sold. 

RETAILERS
Retailers buy products from 

wholesaler-distributors that are 
then sold directly 

to the end consumer. 

CONSUMERS
Consumers buy the product

for their own
personal use. 

BUSINESSES & CONTRACTORS
Small, regional, and national businesses

purchase products for their
own use.

WHOLESALER-DISTRIBUTORS
Wholesaler-distributors buy products from multiple manufacturers, store them in warehouses, bundle 

them, sell them, and deliver them directly to the buyer. Distributors provide a service to manufacturers 
by allowing them to grow and develop their business and expand their customer base. In addition, 

distributors provide services to the buyer by providing product expertise, resizing and repackaging the 
products (kitting), bundling purchases from multiple manufacturers and product lines so the buyer has 

all the items needed in one delivery.

Typically, wholesaler-distributors are a business-
to-business model, but on occasion, consumers 
can buy directly from the wholesaler-distributor.


